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Certain words and statements in this communication concerning Sterlite Technologies Limited (“the Company”) and its prospects, and other statements relating to
the Company’s expected financial position, business strategy, the future development of the Company’s operations and the general economy in India & global
markets, are forward looking statements.

Such statements involve known and unknown risks, uncertainties and other factors, which may cause actual results, performance or achievements of the Company, or
industry results, to differ materially from those expressed or implied by such forward-looking statements.

Such forward-looking statements are based on numerous assumptions regarding the Company’s present and future business strategies and the environment in which
the Company will operate in the future.

The important factors that could cause actual results, performance or achievements to differ materially from such forward-looking statements include, among others,
changes in government policies or regulations of India and, in particular, changes relating to the administration of the Company’s industry, and changes in general
economic, business and credit conditions in India.

The information contained in this presentation is only current as of its date and has not been independently verified. No express or implied representation or
warranty is made as to, and no reliance should be placed on, the accuracy, fairness or completeness of the information presented or contained in this presentation.
None of the Company or any of its affiliates, advisers or representatives accepts any liability whatsoever for any loss howsoever arising from any information
presented or contained in this presentation. Please note that the past performance of the Company is not, and should not be considered as, indicative of future
results. Furthermore, no person is authorized to give any information or make any representation which is not contained in, or is inconsistent with, this presentation.
Any such extraneous or inconsistent information or representation, if given or made, should not be relied upon as having been authorized by or on behalf of the
Company.

The Company may alter, modify or otherwise change in any manner the contents of this presentation, without obligation to notify any person of such revision or

changes.

Persons should consult their own financial or tax adviser if in doubt about the treatment of the transaction for themselves

These materials are confidential, are being given solely for your information and for your use, and may not be copied, reproduced or redistributed to any other person
in any manner. The distribution of this presentation in certain jurisdictions may be restricted by law. Accordingly, any persons in possession of this presentation should
inform themselves about and observe any such restrictions
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The digital infrastructure industry is growing at a rapid pace

* x in the FTTx stands for Home/Building/Premises/DC or Node (Curb, Small Cell, Antenna, etc.)

Massive 
investments in 
network build

Network creators investing 
heavily in digital 

infrastructure and 
deployment of fibre networks

(esp. in US & Europe)

01

Tech
becoming

mainstream

5G, FTTx technologies and 
edge datacentres growing 

at a rapid pace

02

Optical demand 
on a growth

trajectory

Sustainable demand for 
Optical networking

03
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Strong Tailwinds of Massive Investment Cycle
Network creators and Governments plan to invest heavily in digital infrastructure

01

AT&T Capex set to 

rise from 

$16.5 Bn to $20 Bn 

in 2022

Meta allocates

$31.5 Bn 

capex in 2022 

ENHANCED SPENDING & DEPLOYMENT BY NETWORK CREATORS

INCREASE IN GOVERNMENT INCENTIVES & FEDERAL SPENDING

Bharat Net program

being extended to

360,000 villages

Aims to invest  

$65 Bn. in broadband as a part 

of Infrastructure Bill

IndiaUS

Project Gigabit

£5 Bn. for 85% broadband 

connectivity by 2025

UK

• Bharti Airtel plans to 

invest $15.0 Bn capex 

through 4 subsidiaries

• Bharti Airtel aiming for 

40 Mn. home 

broadband customers 

by 2025

US CAPEX SURGE

$275 Bn. 

Investment by Telcos, 

Cable MSO’s, Internet 

content providers along 

with Govt. stimulus in 

2022

Hyperscale capex

in the last 4 

quarters, 

increases by 25% 

to over $ 150 bn.

US to pass 9M 

households per year 

with fiber over the 

coming three years and 

reach 87 mn fiber 

connected homes

© 2022-2023 Sterlite Technologies Limited
Source : CRU

• Openreach plans to reach 25 Mn. homes
by 2026

• Netomnia plans 1 Mn. homes pass by
2023

• Hyperoptic targets 3 Mn. homes by 2024
• CityFiber on track to reach 8 Mn. homes

across UK by 2025
• Open Fiber targets to reach 24 Mn.

homes by 2031

USA Europe India Data Centers



Tech becoming Mainstream
Investments powering 5G, FTTH and Datacentre deployments 

02
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5G becoming the 

fastest growing 

technology

• 5G Investments : 
expected to be $500 Bn. 
from 2022 to 2025

• 5G subscriptions: 660
Mn. as of 2021 and 
expected to reach to 4.4 
Bn. by 2027

• 5G base stations in China: 
1.43 Mn. as of 2021 and 
expected to reach to 3.65 
Mn. by 2025

FTTx growing 

massively in 

Europe, US, India

• $125 Bn. earmarked for
FTTH deployments in
the North America for
next 5 years

• UK’s BT Openreach
plans to spend £15 Bn.
over the next 5-6 years

• Italy's Open Fiber plans
$11 Bn. investment in
new 10-yr strategy

Increasing CAPEX 

by data centers

Datacentres

• Data center CAPEX to 
grow by 10% CAGR over 
the next five years, to 
$350 Bn. by 2026

• Google plans to invest 
$9.5 Bn. in building 
offices and data centers 
in the US  in 2022

• 1,200 Hyper scale data 
centers by 2026; 314 
DC currently in pipeline

© 2022-2023 Sterlite Technologies Limited Source : CRU



Leading to sustainable growth in global OFC volumes 03
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OFC Demand region wise ( Mn Fkm)
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STL focus markets North America & Europe are high potential and fast growing

All years correspond to Calendar Years Source : CRU

Region CAGR 2021-24

North America 12%

Europe 6%

India 16%

APAC (Ex. China & India) 5%

RoW 7%

China 4%

Europe IndiaNorth America APAC (Ex. China, India) RoW China



OFC prices have rebounded since 202003

8© 2022-2023 Sterlite Technologies Limited Source : CRUAll years correspond to Calendar Years

All values in US$ per FKM 

Note: indicative cable prices based on applications within the feeder/local segment
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-27%
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-40%

+28%
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2018 20202019 2022(P) 2024(P)2021 2023(P)

Region
Growth 

2020-24

North America 16%

Western Europe 28%

APAC (Ex. China) 13%
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Resulting in sustainable growth in overall market size of optical fibre cables03

Source : CRUAll years correspond to Calendar Years

Global OFC Demand ( $ Bn.)

10.4

8.1

9.2

10.7

11.6
12.1

2020 2024(P)2019 2021 2022(P) 2023(P)

+10%

Global OFC Demand ( CAGR 2021-24 : 10%)
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Chinese market is stable in medium term 03

10

Demand

• China Carriers combined loose tube tender volumes in

2021-22 reached 235 mn.fkm, which is 17% increase than

2020-21

• 5G continues to drive fibre demand. China expects 5G

users to reach 900 mn. by 2025

• FTTH build and connecting last 5% of population can be

very fibre intensive due to rural localities

Supply

• As per CRU, most major fibre and cable suppliers are running at

high utilizations for operational capacity in both fibre and cables

• Trade barriers including anti dumping duties posed by EU and

US is leading Chinese players to focus away from these markets.

• Growing Protectionism leading to local manufacturing. E.g. IIJA

in US requires 55% domestic sourced material

Chinese cable demand by Application segment

Source : CRU



We are in a decade long investment cycle

Multi-year network build 

cycle

5G

Increased demand of fibre due to 

cell densification

FTTx 

Increase in FTTx penetration & 

network modernisation by 

governments leading to increase 

in fibre demand

Hyperscalers

Increased demand of fibre due to 

capex increase, particularly for 

edge datacentres 

1 2 3

3 investments cycles are coinciding
( 7 - 10 years timeframe )

11© 2022-2023 Sterlite Technologies Limited



Future Growth Levers
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Two Focussed Growth Levers

Optical Business
Scale

1

• Scale global OFC market share 

• Increase market share in the US

• Increase OI attach rate 

Services Business
Globalise

2

• Focus on strategic segments in 

India

• Globalise services with UK as the base 

by leveraging existing capability &  
customer relationships

13© 2022-2023 Sterlite Technologies Limited

Focus on strategic growth opportunities through a prudent capital allocation framework



Grow Optical Business 
Increase Global OFC Market Share in all focus markets

14

11

Global ex-China OFC 

Market share

Europe OFC Market 

share

North America

OFC Market share

© 2022-2023 Sterlite Technologies Limited

Market Share = STL Sales Volume in the region / Total Market Demand in the region
1 – CRU
2 – Company Data

Q1 FY23

9%

8%

FY20 FY22FY21

5%

11%

FY20 FY21

21%

FY22

19%

11%

17%

Q1 FY23 FY20

6%

0%

FY21 FY22

1%

Q1 FY23

14%

Gaining market share in all focus markets



Grow Optical Business 
Established foothold in the US

15

11

© 2022-2023 Sterlite Technologies Limited

Entry in US MarketFY20 2020FY21-22 Added new Customers
45 customers till Q1 FY23

FY23 onwards

Partnering top tier telcos 
& 

Local manufacturing 

US manufacturing expected to start in Q3 FY23

Optical Fibre Cable 
Facility, USA

Secured
multi - million dollar, 
multi - year contract

with 
North American Telco 



Grow Optical Business 
Increase Optical interconnect attach rate %

16STL attach rate = STL optical Interconnect revenue / STL OFC revenue

1

Optical Interconnect attach rate

Opto - Connector 

Ruggedized System
Multi-port 

terminal

Optical Interconnect Product Portfolio

Opto- Bolt 

Terminal 

Enclosures

3%

11% 11%

FY21 FY22 Q1 FY23

Focus on growing attach rate to increase customer wallet share

100%

Theoretical attach rate %

© 2022-2023 Sterlite Technologies Limited



CORE INDIA MARKET

• Expand opportunity pipeline arising from 5G 

deployment. Increase wallet share of Telco 

CAPEX spend

• Continued tapping into robust public 

spending under Bharatnet program

• Continued focus on digital network build-outs

SCALE GLOBAL MARKETS

• Integrated Clearcomm to complement 

network deployment capability and expand 

UK market access

• Robust global resourcing model  (through 

STL Academy)

• Fully integrated solution and delivery engine 

(focusing on digitization & Automation)

Globalise Services Business2

© 2022-2023 Sterlite Technologies Limited

Continue to establish competitive 

advantage by training engineers at 

STL academy and keeping talent pool 

deployment ready for UK

17



2
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Globalise Services Business
Providing end to end solution to Netomnia

Backward Compatible Bend 

Insensitive Fibre

+ + +
Drop Cable & Opto-bolt Terminal

Optical Interconnect Kits

World’s slimmest 432 F
Next Gen Micro cable

FTTH

Network Design & Deployment

Bringing it all together as end to end solution

2x faster deployment

10x scale

35% cost saving

50% manpower saving

18



© 2022-2023 Sterlite Technologies Limited 19

7421 Patents
As on end of Q1 FY23

R&D spent at Rs. 53 Cr. in Q1 FY23

120 123

241

FY20 FY21 FY22

R&D Spent ( Rs. Cr.)

1 – Includes granted and applied for patents

Consistent investment in R&D



Telcos & 

Alternative 

Network 

Providers

Private 

Enterprises

Developing next gen world class products for the last mile access solutions

20
• 7 SKUs of Radio, 1 of pFTTx

• # – As on date

Radio 

Hardware
pFTTx RIC

R&D driven 

Products

Product SKU’s / versions launched

8*

Traction with global 

Customers

Orders, PoC’s, and engagement 

5#+ 

STL at

MWC 2022 

SHOWCASED
5G Solutions

Focus on customer acquisition in FY23

Exploring Strategic partnerships to invest in the business

© 2022-2023 Sterlite Technologies Limited



1 – Ongoing investments include setting up US facility and other brown field expansions
© 2022-2023 Sterlite Technologies Limited

Focus on strategic growth opportunities through a 
prudent capital allocation framework

• Allocate our capital expenditure towards our OFC capacity expansion, particularly in US

• Post timely allocation of capex investments, optimize debt & capital structure

• Continue to divest non core assets 

21

Total Funds 
available

Cash flow from operations
Cash flow in Investments in optical

OFC capacity expansion 1

China JV stake buy out to secure OF supply

Cash flow in Dividends

30% pay-out

Cash flow from sale of non core Investments

Continue to sell non-core assets 

Metis Eduventures, MTCIL assets divested in FY22 
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Our order book is stable

23

77%

23%

Capex

O&M

63%

22%

15%

Telcos
1%

Cloud

Citizen networks

Enterprises

11,639 11,207

Q1FY23Q4FY22

Open Order Book Customer wise Open Order Book Capex vs Opex

Open Order Book (Rs. Cr.)

45%

50%

Rest

5%

Services

Optical

Open Order Book BU wise

© 2022-2023 Sterlite Technologies Limited Note : Short closed Rs. 1,615 Cr. of open order book in Q1 FY23

Order Book Spread (Rs. Cr.)

4,185

7,022

FY24 and Beyond9M FY23



Revenue mix is moving to segments and geographies of choice

52%
63%

77%
86%

3%

23%

23%

15%
7%

24%
11% 5% 3%

FY22FY21

1%

3%

FY 20

3%

Q1 FY23

5,154 4,825 5,754 1,575

Citizen NetworksTelcos

Cloud Defense / Enterprise

Customer Segments

Revenues (Rs. Cr.)
Geographical Distribution

Revenues (Rs. Cr.)Key Order Wins

Q1 FY23

24%
31% 36% 34%

11%
28%

65%
58%

42%
27%

11% 8% 10% 10%

5,154

0%

4,825

Q1 FY23

3%

FY20 FY21 FY22

5,754 1,575

North America

Europe India

RoW

© 2022-2023 Sterlite Technologies Limited 24

• Multi million dollar, multi year contract 
with a North American telco for optical 
fibre cable

• New orders for optical fibre cable in North 
American market from distributor partner

• Optical fibre cable & Optical Interconnect 
contract with a European telco

• Enabling Netomnia to fiberize multiple 
cities with ultra fast broadband in UK

• Fibre roll out for a leading Indian telco



Transformative 
Rural digital inclusion

Telangana   54%
Completed

FTTH , UK

Bharatnet Project in

All Projects
5%

Completed

India - Public India - Private Global, UK

Project Execution is on track

25

PSU

PGCIL

52%
Completed

Network ModernisationNetwork Modernisation

© 2022-2023 Sterlite Technologies Limited

Fibre roll out 
(Large Indian telco)

100% Completed

Modern Optical Network

Phase - 2 5% Completed

Phase - 1 

Fibre Roll out  

Modern Optical Network

Phase - 3 0% Completed

5% Completed

Gigabit Networks



Q1 FY23 saw inflation headwinds continue in major raw materials,  
However logistics cost has started to ease; 

Source: Freightos, World Bank, July Pink Sheet, CRU© 2022-2023 Sterlite Technologies Limited 26

• Raw material prices particularly polymer prices linked to crude oil have strengthened in Q1 FY23

• Gas (LNG and Helium) prices have also exhibited increases. Helium gas prices have increased sharply in recent quarters 

due to production problems at major US and Russian suppliers. 

• Logistics cost have started to come down towards the end of Q1 FY23

Freightos Index USD per container
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Revenue grows 20 % y-o-y in Q1 FY23; Operating margins improve QoQ

Note: Q4 FY22 EBITDA excludes one time gain of Rs. 25.57 Cr. On sale of MTCIL to compare operational profitability

© 2022-2023 Sterlite Technologies Limited

1,309 

1,582 

1,575 

238 

96 

119 

Q4 FY22

Q1 FY22

Q1 FY23

+20%

Revenue

EBITDA

18.1%

6.0%

7.6%

X% Denotes EBITDA %

All figs in INR Cr

27

Q1 FY23 Revenue Split

Note :  Q1 FY23 Capacity Utilisation for OFC at 88%, calculated on production volume & OFC capacity at 36.8 mn. fkm.

Optical Services Digital  & Access

Revenue Rs. 1,137 Cr.
72%

Rs. 419 Cr.
27%

Rs. 41 Cr.
3%

Growth Drivers < 20% YoY>

• OFC volume growth 

• Realization increase due to mix change

• Increase in UK services revenue

Margin improvement drivers < 160 bps QoQ >

• Revenue Mix shift towards Optical business

• Revenue Mix shift towards North America

• Increase in OI Margins

Note : Difference between STL revenue & sum of interunit revenue is inter unit transfer



Consolidated Financials: Abridged Version

P&L (Rs. Cr.) FY20 FY21 FY22 Q1 FY23

Revenue 5,154 4,825 5,754 1,575

EBITDA 1,104 854 594 119

EBITDA % 21% 18% 10% 8%

Depreciation 290 285 329 82

EBIT 813 568 265 37

Interest 221 203 241 69

Exceptional Gain/(loss) (51) - 16

PBT
(Before share of Associates and JV)

542 365 40 (32)

Tax 109 111 14 (8)

Net Profit1

(After minority Interest)
434 275 60 (20)

Balance Sheet (Rs. Cr.) FY20 FY21 FY22

Net Worth
(including minority interest)

2,023 2,085 2,042

Net Debt2 1,970 2,410 2,782

Total 3,993 4,495 4,824

Fixed Assets3 2,502 2,664 2,935

Goodwill 122 292 296

Net Working Capital 1,369 1,539 1,593

Total 3,993 4,495 4,824

© 2022-2023 Sterlite Technologies Limited

1 Profit for the year attributable to owners of the Parent (including share of net Profit of Associate & Joint venture) and Profit (loss) from Discontinued operations
2 Net debt = Gross borrowing (-) cash and cash equivalents (-) current investments
3 (PPE + CWIP + Intangibles - Capex creditors -lease liability - redemption liability + advance for FA)  and Investment in JV & Associate's.

28



Driven by our purpose to transform lives
Committed to Net-Zero Emissions by 2030

Source : ESG report for which independent assurance has been provided by DQS (Statement in FY 21 Annual report)
1 Certified by  Intertek, a U.S. Quality Assurance provider
2 Cumulative till FY 21, SDG – Sustainable Development Goals

175,000+ MT 
Waste diverted from landfills (FY18-22)

15,000+ tCO2e 
Reduced through energy efficiency initiatives      

(FY21 – Q1 FY23)

500,000+ m3 
of water recycled (FY19- Q1 FY23)

56% 
Procurement (by value) done locally (FY 21)

Zero Waste to Landfill Certified1

15
Aligned with 15 of the 17 SDGs 

700,000+
Lives benefitted through STL’s ed-tech & women 

empowerment programmes (FY19 – Q1 FY 23)

2 mn.+
Lives benefitted through STL’s healthcare programmes

(FY19 – Q1 FY23)

ENVIRONMENTALLY

SUSTAINABLE

SOCIALLY

RESPONSIBLE

GOVERNED

WITH CARE

Strong Internal Governance

Two of the Big Four 
as statutory & internal auditors

Executive and Management committees in place

Committed to the UN SDGs2

SOCIALLY

RESPONSIBLE

71 ESG awards won (FY20 – Q1 FY23)

© 2022-2023 Sterlite Technologies Limited 29



Summary

Strong demand and pricing outlook for Optical Fibre Cable : Multi-year network build 

cycle in full swing. The global OFC volume & pricing expected to grow in 2022

Aiming for global leadership in Optical Business: Look to achieve strong market share

gains in North America and Europe, increase attach rate in optical Interconnect

Focussing on Strategic segments in Global Services: Look to ramp up execution in UK;

Build profitable order book in strategic segments in India

Focus on strategic growth opportunities through prudent capital allocation
framework: Allocating most capital to optical business ; Divesting non-core assets

© 2022-2023 Sterlite Technologies Limited 30



Lets answer your questions
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beyond tomorrow
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Annexure : Key Business risks

© 2019-2020 Sterlite Technologies Limited 33

S.No. Risk Risk Definition Comment

1 Geo Political & Economic Risk
Uncertainty in economic (Inflation, increase in interest rate, etc), political 
conditions may lead to adverse effects. 

Focus on cash generation 

2 Customer & Industry Demand Reduction in  Capex done by communication industry may dampen demand 
Focus on selling end to end optical solutions, 
Geographic diversification particularly growing share in North America

3 Competition & Product Pricing Competitive bidding on long term contracts may adversely affect pricing Focus on reducing product cost & improving product mix 

4 Product Portfolio & innovation Inability to innovate, adapt new technology may negatively impact business
New products across businesses, particularly wireless business are 
undergoing field testing

5 Service Delivery Risk Delay in ROW permission, covid lockdowns can delay project timelines Project execution is as per planned schedule; No significant delays

6 Supply Chain Risk
shortage of containers and supply chain disruptions. Inflationary cost 
pressure

Price increase to offset the impact of higher input cost. Logistic cost is 
coming down

7 Talent Management Risk Inability to attract  and retain best professional talent may adversely impact Certified Great place to work 3rd time in a row

8 Commodity Risk Inflationary pressure can negatively impact profitability
Price increase to offset the impact of higher input cost. Logistic cost is 
getting stabilized and trending down

9 Liquidity Risk
Inability to raise capital, manage indebtedness can negatively affect 
investments

Credit rating AA by CRISIL and ICRA

10 Litigation & Dispute
Disputes with customers, vendors, partners, competition may adversely 
impact

Adequate provision in books based on risk assessment

11 Cyber Security Risk
Ransomware, malware, phishing, data privacy breaches may adversely 
impact

Adequate IT systems protection in place


